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AHoTalin Summary
[IpencraBnena aBTopchKa MO3UIIIS 1010 The author’s position on the company
Oi3HeC-MO/IeITi MAMPUEMCTB SIK IMAHEHTHOT business model as a part of the process
CKJI/IOBOT MPOIIECHOTO YITPABJIIHHS 1 management and imperative of the company
IMIIepaTHBa PO3BUTKY IIANPHEMCTBA development is presented

KapnunanpHi 3MiHM  yMOB  (DYHKI[IOHYBaHHS KOMIIaHIM 3yMOBUJIM
HEOOX1IHICTh (POPMYBaHHSI HOBOi YIPaBIIHCHKOI MapagurMu, sika 0a3yeThCcs Ha
npollecHil ineosorii. ®yHaaMeHTATBHUMHU 3acaJaMH MPOIICCHOTO YIIPaBIIiHHS
cimiig BuU3HATH: 1) KIIIEHTOOPIEHTOBHUM XapakTep ICHYBaHHS KOMMaHIi y
mpocTopi ¥ dYaci Ta, SK HACHIOK, (OKYCYBaHHsI OINeparmiiiHOl HisSIIbHOCTI
KOMITaHii Ha CTBOPEHH1 JOJIaHOi CIIOKUBYOi IIHHOCTI; 2) JAOTPUMAHHS
cTpateriunoi GopmMynu KomraHii (Micii, IIHHOCTEH, Bi3ii, miied 1 cmocol0iB iX
JMOCSTHEHHS); 3) oOpradizamiiiHy CTpYKTypH3allil0o KOMIIaHii Ha OCHOBI
MOJICITIOBaHHS O13Hec-mpolieciB; 4) BIIKPUTICTh Ta MPO30PICTh KOMIIAHIT s
IPaIiBHUKIB PI3HUX PIiBHIB; 5) CTBOPEHHS CHCTEMH MOTHBAIlii Ha MPUHIIAIIAX
pPE3yNbTaTUBHOCTI Oi3HEC-TIPOLIECIB 3 TMO3WINM 30BHIMIHIX 1 BHYTPIIIHIX
KITI€HTIB.

bizHec-MonenoBaHHS K CKJIaJloBa IPOIIECY PO3BUTKY KOMITaHii ChOTOIHI
aKTyajJbHa [JI1 BCIX IMANPHEMCTB HE3aJCKHO BiJ HaANpsAMiB, MacmTadiB
TISTTBHOCTI W HAIlIOHAJIBHOI TpHHAICKHOCTI. lle TOsSCHIOEThCS JeKiTbKOoMa
npuunHamu. [lo-miepmie, Oi3Hec-Mozenb Jae ysABY IIpO JIOTIKy Oi3Hecy,
pPO3KpUBA€E  JIAHIJIOT  TPUYUHO-HACTIAKOBUX  3B’SA3KIB,  YMOMJIHMBIIIOE
MEPEOCMUCIICHHSI METO/IIB Ta MEXaHI3MIB opraHizaimii Oi3Hecy. Y mpoieci

dbopmyBaHHsA Oi13Hec-MojieNll (paKTUYHO BiIOYyBaeTbesl 371aM  (DYHKIIOHATBHOI



171e0JIorii: Ha MEepIIM{ IJIaH BHUXOMAATH 17€i MPOAYKYyBaHHSA LIIHHOCTEW, a He
MPOAYKTIB, MPONMOHYBAHHSA I[IHHOCTI, & HE MpoJiaxK. Takuil MpuHIUN TOOYI0BU
013HeCy Ja€ MOXJIMBICTh KapAWHAJIBLHO MO-HOBOMY BIANOBIJATH Ha MHUTAHHS
1110/10 €(PEKTUBHOCTI Ta PE3yJIbTATUBHOCT1 KOMIIAHI1.

[To-npyre, NEPEOCMUCICHHS KEePIBHUIITBOM, BJIaCHUKaMH  Ta
CHiBpOOITHUKaMU JIOTIKM BEACHHS OI3HECY CTBOPIOE MOTEHI[ial PO3BUTKY,
BIJIKpMBA€ HOBI MOXJIMBOCTI IS SKICHHX TE€PETBOPEHb B KOMIIaHIi, CTae
MOTYTHIM TOIITOBXOM JIJIsi IHHOBAIIMHOT AISTTBHOCTI y BCIX cdepax AisITbHOCTI.
JIocBi yCHIIIHMX KOMIIaHIM CBIAYUTH, IIO HA e€Tami MPOEKTYBaHHS Oi3Hec-
MOJIeJli BUHUKAIOTh TIEPEIYMOBHU TOCHUJICHHS KJIIOYOBOT KOMIICTCHINI, sKa
BHACJIZIOK YHIKQJIBHOTO CIIOJYYEHHS O13HEC-TIPOIIECiB CTBOPIOE HEBIATBOPHI
KOHKYPEHTHI IepeBary.

[To-TpeTe, 3aBasku Gopmaizailii 013HEC-MOENb 1a€ MOXKIIUBICTh YCYHYTH
OPOTUPIUYS, IO TpUTaMaHHI IS (GYHKIIOHATBHUX 1 MAaTPUYHHX MOJIEIEH
opraHizaiii 0i3HeCy, OCKUIBKM y TIpOIleCi MOJIENIIOBAaHHS € Haroja BHUSBUTH
NPIOPUTETH, YCYHYTH HEY3TOJKEHOCTI, ONTUMI3yBaTH 3yCHJUISI KOMITaHIi Ha
MariCTpaJiIbHUX  HampsiMax 10 TE€HEPYKTh IIIHHICTh, JOXOJHICTh Ta
IPUOYTKOBICTb.

[To-uetBepTe, y ctHuchiii ¢opmi Oi3HEC-MOACTh PO3KPUBAE  BCIO
OaraTorpaHHiCTh (PYHKIIIOHYBaHHSI KOMIaHIi, yepe3 MpOCTi, 3pO3yMiIi pedi Jae
BCIM  CTEWKXojaepaM  iHQOpMalil0 MO0  MPUHIMUIIB, MEXaHI3MIB
GyHKITIOHYBaHHSI Ta TpiopuUTeTax PO3BUTKY Kommanii. Tomy Oi3Hec-Mopaenb
MiATPUEMCTBA MOYKHA BBa)KATH HE TUIBKU CTpaTET1YHUM aKTUBOM KOMIIaHii, aje
i1 Ha3BUYAHHO €()eKTUBHUM 3aCO00M KOMYHIKAIIii.

Konnernmiis ~ 6i3Hec-MoAeNntoBaHHs 3’ SIBWJIACS HAMPUKIHIII MHHYJIOTO
CTOJITTS 1 3HAXOMUTHCA y CTanii (popMyBaHHS, YUM TOSICHIOETHCS IUPOKUMA
CHEKTp MiAXOJIIB 70 il CYyTHOCTI, MPUHIIUIIB 1 METO/IB MOOYTOBU. AHATIZYIOUH
17ei 110710 3MICTOBHOTO HAINOBHEHHS O13HEC-MOJIEINI MIANPUEMCTBA, YSIBISETHCS
JIOIUTFHAM BHU3HAYMTH TPU HAMPSMKH, B SKUX HAYKOBIl 1 MPAKTHKA BEAYTh

MOIIYK NpUHUHUIIB 11 GopMyBanHs. B Mexax nepuioro Hanpsimy 013HEC-MOJAEINb



po3risAaeThes AK (hopmanizanis cnoco0iB CTBOPEHHS, MPOAAXKY 1 MOCTadYaHHS
IIHHOCT1 KiieHTaM. DaKTHYHO «ONMUCYe MPUHIOUN poOoTh Kommanii» [1-3].
Jpyruii Hanipsim [4-6] yTBOPIOETHCS TPOMO3HUIIIMU PO3TISAATH Oi3HEC-MOJIEIb
KOMIMaHiil sIK CIIOMyYeHHS PSIIy MapaMeTpiB, 10 OMUCYIOTh MPUHIIMIIOBY CXEMY
noOyA0BH O13HECY, sIKa Ma€ BIAOYBATHUCS y TaKii MOCIIAOBHOCTI: (pOPMYBAHHS
CYTHOCTI LIIHHOCTI, fIKa MPOMNOHYETHCS CHOKMBAaYeBi; 1€HTU(IKALIS PUHKOBUX
CETMEHTIB; BU3HAYCHHS CTPYKTYpH JIAHIFOXKKA IIHHOCTI, YTOUYHCHHSI MEXaHI3MY
reHepyBaHHs JI0XO/I1B; OL[IHKA CTPYKTYPH BUTPAT 1 HLILOBOTO PIBHIO MPUOYTKY;
onuc mo3uIlli ¢ipMU y Mepexi I[IHHOCTI, IO TOB’SI3y€ CHOXHUBAYIB 1
3aMOBHHMKIB; (OpPMYJIIOBaHHS KOHKYPEHTHOi cTparterii. TpeTiii HampsMok
JOCJIJKeHHsT 613Hec-Mojienield 00’ €IHye poOOTH JMOCIITHUKIB, K1 aHATI3yIOTh
O13HeC-MOJIelli peallbHUX MIINPUEMCTB, JTIOCBIJI YCHIIIHOT opraHizaimii 0i3Hecy
Bigomux kommaniii (Xerox, Dell, Southwest Airlines, Wal-Mart Ta in.).

Posrnsimaroun  6i3Hec-MozeNlb MIANPUEMCTBA SIK  KIIIOYOBY CKJIAJIOBY
IpOIECY PO3BUTKY MIANPUEMCTBA, AOLUUIBHO Ii BHU3HAYATH SK OIHUC JIOTIKH
Oi3Hecy KoMmmaHli 3 BHU3HAYEHHSAM 11 0a30BUX €JIEMEHTIB Yy II€BHOMY
CHIBBIJHOIIIEHHI, TOOTO cHCTeMY 3B’s3KIB 00’ €KTa 13 30BHIIIHIM CEPEIOBUILIEM,
0 Ja€ MOXJIMBICTh BIJOOpa3sUTH HOTr0 HAMCYTTEBINII XapaKTEPUCTHKU:
IIIHHICTh, 1[0 CTBOPIOETHCS ISl KITIEHTIB, MeXaHI3M 11 ()OpMYBaHHS MOCTAaBKH,
NPUHIIMIT BUKOPUCTAHHSA PECYPCIB, KOMMETEHII Ta MOXJIMBOCTEH 3 METOIO
CTBOPEHHS CTiiiKO1 KOHKYpPEHTHOI MepeBaru, OTPUMaHHS JOXOIy 1 MPUOYTKY.
Haronomyroun Ha cTpareriyHOMy KOHTEKCTI (QopMyBaHHA Oi3HEeC-MOAeIi
BBAKAEMO JIOIUIBHUM 1i pO3poOKy micis (OpMyBaHHS YU YTOUYHCHHS
CTpaTeriyHoi i/1ei miampueEMCTBA.
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